
A few observations: 
How does the RBOC do accounting on the Bundling of services by the 
RBOC, its LD division, its Internet subsidiary, and its wireless 
company? How does this bundling affect the cost accounting for these 
services? When the RBOC says it is losing money at UNE-P, how can 
they afford to price retail so close to wholesale? RBOCs claim that 
there is competition from wireless... um, they own the wireless 
competition, so how is that competition? 
 


